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Michael Cho, CRPS®, CPFA™
Financial Advisor / President FSDC Advisory

Macomb County partnered up with FSDC Advisory, LLC.

What does this mean to you:

• Local, Licensed Financial Advisor, and separate from Vanguard.

• Independent, all conversations will confidential.

• A non-solicitation clause in the agreement with Macomb.

• Future Webinars:  Investing 101, Social Security, etc.

• In-person meetings 



What you Need to Know to Achieve Your Goals
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American families:

- 67% of American families spend more than they earn (up from 43% in 
2013)

(Source: Forbes June 13, 2022)

- On average, Americans spend $1.22 for every dollar they earn
(Source: http://moneycentral.msn.com/content/SavingandDebt/P70581.asp)

- This year 2022, the average US household credit card debt stands at 
$6,473 (Source: 2019 Experian Consumer Credit Review)

- The “50 30 20 Budget Rule” (after-tax income) spend: 50% for needs, 
30% for wants, and 20% for savings or paying off debt
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• 2 out of 3 households will probably fail to realize life 
goals

• Financial illiteracy is passed to the next generation:

- 7 States required personal finance for high school 
graduation in 2000; in 2022 that number has risen to 23 –
Michigan is among them.

(Source: Council for Economic Education – Survey  of the States 2022)
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 The ability to effectively evaluate and manage one’s 
finances in order to make prudent decisions toward 
reaching life’s goals

 The understanding of:
- Money
- Cash flow
- Basic economic/financial concepts
- Debt/risk management
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• Five Key Areas of Personal Finance:

- Money and income
- Money management
- Spending and debt
- Savings and investments
- Risk management
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• Time is money

• How many hours do you need to work to pay for 
your mortgage, car insurance, electricity bills, 
extras, etc?
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Set a budget

Prioritize your spending

 Benefits and costs of spending alternatives

 Credit as a basic financial tool
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 Saving = learning ways to NOT spend money.

 Investing means that you earn a return on the 
money you put into it.

 Learning how types of Insurance can help

 Understanding the markets
- 53% of Americans own stocks

(Source: Federal Reserve’s Survey of Consumer Finances)

 Identity theft
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 Financial literacy isn’t just a matter of knowing what 
you have and knowing your options.  It is a matter of 
planning for life’s milestones.
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• Establish good credit
• Understand “real costs”
• Assess risks
• Understand “financial partnership” of marriage
• Establish separate and joint credit and bank 

accounts
• Create wills and trusts
• Identify beneficiaries
• Choose owners on title assets
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• Determine how much money you will need. 
• Determine where your retirement income will 

come from.
• Devise a budget and investment strategy to 

help you meet your goals.
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• Designate beneficiaries

• Determine asset distribution

• Identify insurance
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Investing 101
Savings and Investment Basics
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Overview

 Investing vs. Saving

 Considering Risk

 Terms and Definitions

 Working with Advisors, Brokers and Agents

 Cautions & Scams
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Basics

 Saving
 provides funds for 

emergencies and for 
making specific 
purchases in the near 
future

 Investing
 Focuses on increasing 

net worth and 
achieving long-term 
financial goals
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Investing

 Buying an investment
 Putting money into an asset that generates a return

 Speculation
 Not the same as an investment

 Purchasing assets, equity or debt because of an assumed 
value

 Ex: Gold coins, baseball cards, gems
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Risk—What’s Your 
Tolerance?
 Interest Rate Risk

 The higher the interest 
rate, the less the bond 
is worth

 Inflation Risk
 Rising prices will erode 

purchasing power

 Business Risk
 Effects of good and 

bad management 
decisions

 Financial Risk
 Associated with the 

use of debt by the firm

 Liquidity Risk
 Inability to liquidate a 

security quickly and at 
a fair market price

 Market Rate Risk
 Associated with 

market movements
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Reducing Risk

 Diversification
 “Don’t put all your eggs in one basket”

 Reduces risk without affecting expected return

 Asset Allocation
 Investment return is associated with types of assets you 

select

 Investment portfolio
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Bonds

 Investing
 Produce steady income

 If held until maturity, bonds are a safe investment with 
low risk

 Par Value
 Face value or return at maturity

 Coupon interest rate
 Percentage of par value paid out annually
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Types of Bonds

 Corporate Bonds
 Allow firms to borrow 

money

 Treasury and Agency 
Bonds
 Agency bonds are 

virtually risk-free with 
higher interest rates 
than Treasuries

 Municipal Bonds
 Tax-exempt

 Serial maturities

 Not entirely risk free

 Junk Bonds
 Low-rated or high-yield

 Greater risk of default

 Callable (issuer can 
call them back and 
reissue at an altered 
interest rate)
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Investing in Stocks

 Common Stock
 Purchasing a part of 

the company

 Possible dividends and 
capital appreciation

 Many are limited 
liability

 Companies may 
repurchase their own 
stock

 Types of Common 
Stock
 Blue-Chip Stocks

 Growth Stocks

 Income Stocks

 Speculative Stocks

 Cyclical Stocks

 Defensive Stocks
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Mutual Funds vs. Individual 
Stock and Bond Trading

 Mutual Funds
 Professional 

management of 
investing

 Minimal transaction 
costs

 May offer higher 
returns

 Many to choose from

 Individual Stock and 
Bond Trading
 Requires time and 

expertise

 Higher transaction 
costs

 Less likely to have 
proper diversification
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Types of Brokers

 Full-Service Brokers
 Commission based, give advice and execute trades

 Discount Brokers
 Execute trades, but provide no advice, approx. ½ the 

commission rate

 Deep Discount Brokers
 Execute trades for up to 90% less than full-service brokers

 Online Brokers
 Discount or deep discount brokers trading electronically 

for a flat fee
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Picking an Advisor
 Check references

 Call FINRA to see if the broker is registered, and ask if there are any 
disciplinary actions on file (1-800-289-9999)

 Ask questions
 What experience do you have? 

 What can I expect from you? 

 How are you paid? 
 "Fee-only" financial advisors work solely for their clients and are compensated 

only by a previously agreed upon fee. National Association of Personal Financial 
Advisors has a referral line: 1-888-FEE-ONLY. 

 Do you charge commissions? 

 Are you legally bound to sell me suitable products and services?

 What is your investment philosophy? 
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Avoid Fraud

 Does the investment sound too good to be true? If yes, 
it probably is!
 Fraudsters rely on people who don't bother to investigate 

or ask questions!

 Get written information – a prospectus

 Quick profits, “inside information,” and any pressure to 
invest quickly are all signs of fraud

 Checking out the person selling the investment - even 
if you already know the person
 Search brokers and advisers using SEC and FINRA 

databases, as well as DFI
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RECENT MARKET VOLATILITY, WAR, INFLATION
Market Volatility:  Investing for the long run.

Past performance is not indicative of future results.

“My goal is to maximize the total allowed for contribution 
in the account this year. My goal is to make money on 
my contributions and avoid the losses regardless of the 
market. l know the market is not stable, so l need your 
direction.”

‐Macomb Participant
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RECENT MARKET VOLATILITY, WAR, INFLATION
Market Volatility:  Investing for the long run.  Time is on our side
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IMPORTANT DISCLOSURES

Our firm does not provide tax or legal advice. Be sure to consult your own tax and legal advisors before taking any action that may have tax or 
legal consequences.

Account(s) carried by First Clearing. First Clearing is a trade name used by Wells Fargo Clearing Services, LLC, Member SIPC.

© 2022 Wells Fargo Clearing Services, LLC. All rights reserved. 6786121 07/20

FA Name: Michael Cho, CRPS®, CPFA™
Financial Advisor / FSDC Advisory President
Phone: +1.248.564.1828
E-mail: michael.cho@fsdc-invest.com

Securities and Investment Advisory Services offered through Cutter & Company, Inc. 
15415 Clayton Rd, Ballwin, MO 63011. 

(636) 537‐8770 
Member FINRA, SIPC
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ASSET CLASS RISKS AND DISCLOSURES
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ASSET CLASS DEFINITIONS


